Small Business

Terms to Know

The term “Size Standard” describes the numerical definition of a small business. In
other words, a business is considered “small” if it meets or is below an established “size
standard”. This can either be based on the number of employees (for products —
generally 500 employees or less) or the average annual receipts over several years
(dollar value for services, i.e. $28 Million Dollars for heavy construction).

The SBA has a Size Policy Board that continually reviews economic studies on various
industries, receives comments from the public, and then recommends any changes to
the SBA Administrator. Only the SBA Administrator can approve creating or changing

size standards.
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What is NAICS ?
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NAICS is the North American
Industry Classification System

It replaced the Standard Industrial
Classification (SIC) System in 1997.

Size Standards matched to NAICS
Codes can be found on the SBA
Website at: www.sba.gov




How to Determine a
Small Business

|dentify your Product or Service

NAICS Codes are used to classify industries by type of
product or service. www.census.gov/epcd/www/naics.htmi

Size Standards can be either based on the number of
employees (for products) or the average annual receipts
over several years (for services). www.sba.gov/size/

Small Businesses are determined by %ﬁé

matching a NAICS code with the
appropriate size standard.



Small Business Programs

SBA 8(a) Program

SBA HUBZone Program

- Competitive Set-Asides over $100,000

- Sole Source up to $5 M for Manufacturing or $3 Mf  or
services

Service-Disabled Veterans

- Competitive Set-asides over $100,000

- Sole Source up to $5 M for Manufacturing or $3 Mf  or
services

Small Business Set-Aside Program



The 8(a) Business
Development Program

Named for a section of the Small
Business Act, 8(a) Is a business
development program to help SDBs
compete in the American economy
and access the federal procurement
market. It's a 9 year Program.




Basic Requirements

The applicant firm

— must be a small business,

— must be unconditionally owned and
controlled by one or more socially and
economically disadvantaged individuals
who are of good character and citizens of
the United States,

—and must demonstrate potential for
sSuccess.



SBA 8(a) Program

Socially Disadvantaged Business include:
Black American; Hispanic American; Native American;
Asian-Pacific American; Subcontinent Asian (Asian-
Indian) American; or other approved individual or
concern.

Economically Disadvantaged:

After excluding the individual’s equity in the firm and
equity in their primary residence, their net worth cannot
exceed $750,000
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¥ HUBZone Program

A community-based economic
development program designed
to stimulate;

— Job creation
— Capital Investment




Four Requirements;
— Must be a small business:

— Concern must be owned and controlled by
US citizens, Community Development
Corporations or Indian tribes;

— The principal office of the concern must
be located in a HUBZone; and

— At least 35% of the concern’s employees
must reside in a HUBZone.
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; Service Disabled Veterans
27 Small Business Program

*
*

« Small Business Administration Certification

— Service connected - incurred or aggravated on
active duty

— Self certification

e Similar to the HUBZone Program
— Competitive Set Asides
* EXxpect offers from 2 or more

— Sole Source Awards
* Reasonable expectation of only 1 offer

— 3% goal Government-wide
e 8(a) Program has priority

BV = [Procducs
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Small Business Set-Asides

Requirements for Small Business Set -Aside

Under $2,500

Open to all firms, large or small

$2,500 - $25,000

Set-Aside for Small Business if we have 2 or more S mall
Businesses who can provide the product of different domestic
concerns, large or small

$25,000 and over

Set-Aside for Small Business if we have 2 or more S mall
Businesses who can provide product of different dom estic small
business concerns
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Steps to Take

|dentify your Product or Service

Contact your local DoD PTAC or SBA SBDC
Contact the Agency Small Business Specialist
Register in appropriate systems
Take advantage of programs available to you

Explore subcontracting opportunities
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ldentify your product

Contact your local DoD PTAC or SBA SBDC

www.dla.mil/db/procurem.htm

. Start at your GPO Bookstore, you'll be surprised at the various
publications available to assist you, i.e. “Government Purchasing and
Sales Directory”

www.bookstore.gpo.gov
Review the Federal Business Opportunities Publication (fedbizopps)
www.fedbizopps.gov
Review all Federal Agency Websites
www-far.npr.gov/AcqOpp/AcqOpp.
Review DLA-DSCP Website
www.dscp.dla.mil



DoD PTAC’'s / SBA SBDC's

DoD Procurement Technical Assistance Centers

(PTACS)
SBA Small Business Development Centers
(SBDCs)

- Free one-on-one counseling

- Forms

- Bid Matching Services

- Information on Electronic Commerce

- Assistance with certification programs

- Government contracting resource library

AND MUCH, MUCH MORE !




FedBizOpps

Federal Business Opportunities

KFind Business Oppurtun

*General Information

F Section 505 Yendor Matice
F Interface Cescription
F Management Responsibility

F Frequently Asked Guestions

* Privacy and Security Statement
F Privacy and Security Statement

* FedBizOpps Hews
P viyhat's Mew T

FedBizOpps

|dentify Opportunities

T

FedBizDpps gov is the single government point-of-entry
[GPE) for Federal government procurement opportunities owver
F25,000. Government buyers are able to publicize their
husiness opportunities by posting information directly to
FedBizDpps via the Internet. Through one portal -
FedBizOpps (FBO) - commercial vendors seeking Federal
marketz for their products and services can zearch, monitor
and retrieve opportunities solicited by the entire Federal
cortracting community .

FedBizOpps| |FedBizOpps

“suvers [l venbors

www.fedbizopps.gov/

* Related Links

¥ DERMO FBRC

P CoDBLsOpps
P Federal Agency Business Forecas

F Federal Szsets Sales
P Federal Commons
F Firstgoy

P Winority Business Development
Agency

P SUB - MNetSub-K Opps)
F Yendor Regiztration



www.fedbizopps.gov/

ldentify Who Buys your Product or Service

DISA
Defense Information Systems Agency

Offices || Posted Dates || Clagsification Code || Award

DLA
Defense Logistics Agency

Dffices | Posted Dates || Classffication Code | Award

DNFSB
Defense Nuclear Facilities Safety Board

Cffices || Posted Dates || Classfication Code || Award

DocC Offices || Posted Dates || Classification Code || Award
Depariment of Commerce
DOE Dffices | Posted Dates || Classffication Code | Award
Department of Energy
DO

COffices || Posted Dates || Clazssification Code || Award

Depariment of the Interior

DOJ
Depariment of Justice

Offices || Posted Dates || Classification Code || Award




CCR & Dynamic Small
Business Search Data Base

www.CCR.gov - a DOD MUST!



Federal Certifications

HUBZone Program SBA certifies
8(a) Program SBA certifies
Small Disadvantaged SBA certifies
Small Business Program self certify
Women Owned self certify
Veteran Owned self certify



Obtaining Information
About DSCP

e DSCP Web Site http://www.dscp.dla.mil

— Commodity Web Sites

— DLA Internet Bid Board System (DIBBS)
 https://www.dibbs.bsm.dla.mil/

— Small Business Office Web Site

« General Guidance concerning how to do business
with DSCP



Supply Chain Web Sites

e Points of Contacts
—List of Prime Vendor contacts

 Product Lines

e Drawings, Specifications, and
Standards listed

—Can be downloaded



DIBBS

Provides access to procurement data
Copies of DSCP solicitations
Download solicitations & other data
User Profile

Email notification of solicitations based on User
Profile — NSNs identified

Search by:

— Solicitation

— NSN

— Closing Dates



DSCP Small Business
Office

Support the programs of the Small Business
Administration (SBA)

Advise on policy and procedures.

Propose and coordinate implementation of changes in
local regulations to/with Office of Procurement
Management.

Explain Government procedures/regulations to
contractors

Obtain allocations, quotes, purchase exceptions,
clearances, and any other information, required by
contracting personnel to make an award to the
mandatory source.

Acts as ombudsman in investigating and resolving
complaints.



SUMMARY

e Our Suppliers are .....
— Crucial R eadiness Enablers
— Strategic Partners in Logistics Support
to the Warfighter
— Critical Components of our Industrial Base

Partnering the World’s Best Suppliers
with our Joint Warfighting Team




